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SOAR SELLING: HOW TO GET THROUGH TO ALMOST ANYONE-THE
PROVEN METHOD FOR REACHING DECISION MAKERS: CLOSE MORE
SALES AND CREATE NET NEW BUSINESS BY MAKING FEWER CALLS

McGraw-Hill Education - Europe. Hardback. Book Condition: new. BRAND NEW, Soar Selling: How to Get
Through to Almost Anyone-the Proven Method for Reaching Decision Makers: Close More Sales and Create Net
New Business by Making Fewer Calls, David Hibbard, Marhnelle S. Hibbard, Conquer the greatest challenge of
every sales professional: getting face-time with top decision-makers Lots of sales books focus on how to make
the sale once the salesperson gets in the door. SOAR Selling is di>erent; it delivers a proven system for sales
professionals in B2B fields to make fewer calls, reach more executives, and get more appointments. The SOAR
(Surge of Accelerating Revenue) process is based on extensive field tests conducted in more than 3,000 live sales
calls (by phone and in person) in key markets throughout the U.S. and Europe. Teams working with SOAR won
gatekeeper meetings in more than 80% of all calls made, and overall sales team performance skyrocketed-with
measurable ROI of up to 2000% realized in as little as 12 weeks from program inception. Now, this
breakthrough methodology can be yours. Marhnelle and David Hibbard are cofounders of Dialexis, a leading
provider of sales training and personal leadership coaching whose clientele includes Cisco, Apple, AT&T, Oracle,
and Toshiba.
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You May Also Like

Th e Well- Train ed  M in d : A  Gu id e to  C lassical Ed u catio n  at H o me ( H ard b ack)                     
WW Norton Co, United States, 2016. Hardback. Book Condition: New. 4th Revised edition. 244
x 165 mm. Language: English . Brand New Book. The Well-Trained Mind will instruct you, step
by step, on how to...
Sav e ePu b  »  

A ccu sed : M y  Figh t f o r Tru th ,  J u stice an d  th e Stren gth  to  Fo rgiv e                    
BenBella Books. Hardback. Book Condition: new. BRAND NEW, Accused: My Fight for Truth,
Justice and the Strength to Forgive, Tonya CraK, Mark Dagostino, This is the true story of a
woman who prevailed against the...
Sav e ePu b  »  

Th e Fro g Tells H er Sid e o f  th e Sto ry :  H ey  Go d , I  m H av in g an  A w f u l Vacatio n  in                                        
Egy p t Th an ks to  M o ses! ( H ard b ack)          
Broadman Holman Publishers, United States, 2013. Hardback. Book Condition: New. Cory
Jones (illustrator). 231 x 178 mm. Language: English . Brand New Book. Oh sure, we ll all heard
the story of Moses and the...
Sav e ePu b  »  

Oxf o rd  Read in g Tree Read  w ith  Bi>,  C h ip ,  an d  Kip p er:  Ph o n ics:  L ev el 6:  Gran  s                              
N ew  Blu e Sh o es ( H ard b ack)        
Oxford University Press, United Kingdom, 2011. Hardback. Book Condition: New. 172 x 142
mm. Language: English . Brand New Book. Read With Bi>, Chip and Kipper is the UK s best-
selling home reading series. It...
Sav e ePu b  »  

Beco min g a Sp acew alker:  M y  J o u rn ey  to  th e Stars ( H ard b ack)                 
Purdue University Press, United States, 2014. Hardback. Book Condition: New. 284 x 216 mm.
Language: English . Brand New Book. This nonfiction picture book is a children s version of
NASA astronaut Jerry L. Ross...
Sav e ePu b  »  
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